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AHTUKPU3UCHbIU MNAH: AGILE + ULUOPOBU3ALMA

Uccnenosanna McKinsey & Company noatsepxaatot: digital-peLueHna nexar B OCHOBE YCMELLHOW TpaHChOopMaLnmu K HOBOM 3KOHOMMKE.

PesynbTaThl uccneaosaHni, NPoBeAEHHbIX 3KCNepTaMu MeXayHapoAHOM KoHcanTuHroson komnaHum McKinsey & Company, He
TONbKO COOOLLAIOT MHTEPECHbIe LMdPbI, HO U AAOT NULLY ANA pasMbILLNEHUI, FNoBarnbHbIX U TMYHBLIX BbIBOAOB.

MHOIME PECMOHJIEHTHLI MEPEBESIM B LIM®POBYIO MIIOCKOCTb HE MEHEE 80% B3AMMOJEUCTBUA C
KITMEHTAMM — CEFOAHA TAKMX KOMMNAHWI B TPU PA3A BOJIbLUE, YHEM O KPHU3UCA

LindppoBou pbiBOK

Kpusauc cosnan HoBble NOTPEBHOCTH, U MHOMME PELLEHUS, KOTOPbIE NPULLIIOCH NPEANOXUTL KOMMAHUAM, CTanu JOITOCPOYHLIMU U
TpebyroLrMK MHBECTULMIA. Kak 0TMeYatoT pyKOBOAWUTENM KopropaLuit, Hanbonee 3HaUMTENBHO YBENTMYMIIOCh PUHAHCUMPOBAHME

UM poBbIX MHMUKMaTKB. Mo AaHHbIM rnobanbHoro onpoca (https://www.mckinsey.com/business-functions/strategy-and-corporate-
finance/our-insights/how-covid-19-has-pushed-companies-over-the-technology-tipping-point-and-transformed-business-forever),
npoeeaeHHoro McKinsey (B Hem npuHanu yyactue 899 pykosoauTenewn BbICLLEro 3BeHa U CTapLUMX MeHeKepoB, NPeACTaBUTENN BCEX
oTpacnen 1 permoHoB Mupa), yxxe k Hayany neta 2020 roaa COTHM OpraHu3auunii BO BCEM MUPE YCKOPUAN LMPPOBU3ALUIO BHYTPEHHUX
onepauvi 1 B3aMMOAEWCTBUA C KITUEHTaMK, AOCTUIHYB YPOBHSA, KOTOPbIV Npexae NaHMpoBasnca TOMbKO Yepes TpU-yeTbipe roaa.
BONbLWXHCTBO ONPOLLEHHBIX CYUTAKOT TEXHOMOMMKU HE MPOCTO UCTOYHUKOM OKOHOMUYECKON 3D PEKTUBHOCTU, HO U BAXKHEHNLLUM
CTpaTerMyeckmM KOMMNOHEHTOM Bu3Heca. OTO Te KOMMaHUK, KOTOpble YCNELLIHO OTpearMpoBasiv Ha KpU3uc, cMenee Apyrux
3KCMEPUMEHTUPOBANU U BbICTPee BHEAPANU MHHOBALUK.


https://www.mckinsey.com/business-functions/strategy-and-corporate-finance/our-insights/how-covid-19-has-pushed-companies-over-the-technology-tipping-point-and-transformed-business-forever

KPU3UC COVID-19 YCKOPWUJ1 LU®GPOBU3ALIUIO
BSAMMOLEUCTBUA C KIIMEHTAMU HA HECKOJIbKO JNIET

CpeaHss Aons B3auMoAeNCTBUIM C KNMEHTaMU, NepeBefeHHbIX
B UMdpOBble KaHasbl, %
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* OnepexxeHue (NeT) No CpaBHEHMUIO CO CpeaHUMK Temnamu BHeapeHus B 2017-2019 rr.

MHorune pecnoHaeHTbl nepesenu B LM POBYHO NIIOCKOCTb He MeHee 80% B3aMMOAENCTBUM C KITMEHTAMM — CEMOAHA TaKUX KOMMaHWUN B
Tpu pasa 6onbLue, yem Ao Kpusuca. Mo MHeHuto napTHepa McKinsey PaitaHa NaBnoBcku, BCnneck LndpoBoro B3anMoAENCTBUSA C
KIMMeHTaMKM ¢ Hayana naHaeMuu HabnroaaeTcs BO BCeX O0Tpacnfax, BKNtoYan HedpTerazoBble U HEPTEXUMUUYECKME KOMMaHWMK.

AGILE CTA/T1 OCHOBOWM HOBbIX METOJOB PABOTbI, KOTOPLIE MO3BOJIUIM CO3LATL HOBYIO

OMNMEPALMOHHYIO MOJESb, MOCTPOEHHYHO BOKPYT KITMEHTA U NOAAEPXUBAEMYIO NPABUJIbHBIMU
NMPOLIEECCAMU N YTIPABJIEHUEM

Kpu3aunc B KopHe “3MeHWN B3rNAAbl Ha PONb TEXHOMOMMIA B OU3HECe 1 JoKasars, YTO OHU HE MEHEEe BaXKHbl, YEM CUSIbHOE PYKOBOACTBO U
cornacoBaHHOCTb 00LLen cTpaTternn. Tpy roga Hasaa Kaxkabli BTOPOHM PyKOBOAMUTESb CYMTaN SKOHOMMIO 3aTpaT OAHWM U3 NMPUOPUTETOB
cBOMX UMPpoBbIx cTpaTernin. CeroaHa 6onee NonoBuHbI MHBECTUPYHOT B digital aAnsa nonyyeHWa KOHKYPEHTHOMO NpenMyLLecTsa unu
ZaXe NepeopueHTUPYHOT BeCb OU3HEC Ha LMPPOBbIE TEXHONMOrMU. PyKoBOAMTENN KOMNAHUIA, AOX0AbI KOTOPLIX NaAaoT, NPU3HAOT, YTO
OTCTaKT OT KOHKYPEHTOB B TOM YUC/IE U B UCMOMb30OBAHUW LUDPOBLIX TEXHOMOMMI. A Te, KTO 3KCMEepUMEHTUPOBan ¢ ULMPPOBLIMU

MHHOBauuAaAMU U LLeAPO UHBECTUpoOBaJl B HUX BO BpeMA KpU3nuca, B ABa pasa 4vaile COOéLLI,aFOT O CO/TMAHOM POCTE A0X0A0B, YeM
npeacrtaButenn Apyrux KOMMNaHWUN.

OaHako naHaemua notpeboBana v Apyrux M3MeHeHun NoMumMo Ludposusaymu. xcneptbl McKinsey cnpocunm o BaxHbIX
TpaHchopMaLumnaAx, KOTOPbIE MO UK AOSKHbI ObIIM OCYLLECTBUTLCA [0 KPU3KUCA, HO 3TOrO HEe NPOM3OLLIIO MO PasHbIM NPUYMHAM.
OaHKU n3MeHeHus NpocTo He BbiNK NpUopuTEeTOM AN BusHeca, Apyrve Bbl3biBasiM ONaceHus, CBA3aHHbIE C CONPOTUBIIEHUEM
notpebutenei, uim ObiNIM HEOCYLLECTBUMBI B CUINY HEAOCTATOYHON IT-MHPpacTpyKTypbl. CKOPOCTb, C KOTOPOW, NO CNOBam
PEeCrnoHAEHTOB, UX KOMMAHMKU OTpearMpoBasnv Ha paj U3MeHeHuI, Bbina Boille, YeM LMdpPoBU3aLMUA B pamkax Bcero OusHeca.
HekoTopble uaMeHeHua npoucxoannu nopoi B 20—-25 pas 6bicTpee, 4eM oxuaanock. MNepexoa Ha yaaneHHyo paboTy B page
KomnaHui npousoLen B 40 pas BeicTpee, Yem 3TO MO0 BbiTh A0 NaHAeMuUu!



PYKOBOAWUTEJIU KOHCTATUPYIOT, HTO UX KOMIMNAHUN
OTPEATMPOBAJIN HA CBA3AHHbIE C NAHOEMUWENA USMEHEHUA
BbICTPEE, HEM OHU CHUTAJIN BO3MOXXHbIM 10 KPU3UCA.

O)knpgaemasa CKOpOCTb pearMpoBaHus Ha UBMEHEHUS U
peanu3aumn U3MeHEHNI* No CpaBHEHUIO C (PaKTUYECKON, AHEN

B OpraHnzayuoHHble U3MeHeHus
B I3MeHeHus B MaclTabax

OXXUWOAEMAAl ®AKTUYECKAA KPATHOCTb YCKOPEHWS, PA3
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PacwmupeHune AucTaHLMOHHOM U (MnK) 454 10,5
COBMECTHOWM paboThbl

NI
~

POCT KNnMeHTCKOro cnpoca Ha 585 21 ,9
OHJ1aNH-NOKYNKWU/CEPBUCHI

PacwupeHue ncnonb3oBaHnUA NepenoBbIX 672 26,5 - 25

TEXHOSIOMUI B NPOU3BOACTBE

PaclumpeHue Ucnonb3oBaHus NepeoBbiX

TEXHOH[;FMFI BN : 635 25,4 25
poLecce NPUHATUM

6u3Hec-peLLeHuin

M3MeHeHue NoTpebHOCTeR/ 0XKnaaHni 511 21,3 - 24

KJINEHTOB

Bonee akTUBHas MUrpaLa aKTUBOB 547 23,2 - 24

B 061aKo

CMeHa OTBETCTBEHHbIX 3@ JOCTaBKY 573 24,4 - 23

Ha «nocnegHen mune»

PaclumMpeHue npakTUK1 HAapLIOPUHTa 547 26,6 - 21

n (MN) MHCOPCHHTa

YBenuueHme pacxofoB Ha obecrnedeHmne 449 23,6 - 19

6€30MNacHOCTN JaHHbIX

Pe3epBupoBaHne KaHanoB B Lieno4ke 537 29,6 - 18

NMOCTaBOK

* bes yyeTa pecrioHAeHTOB, OTBETUBLLMX «NOABNEHNE HOBbIX KOHKYPEHTOB Ha pPbIHKe / B LierNoyKe co3faHua
CTOMMOCTWU KOMNaHUN» U «yXO[, OCHOBHbIX KOHKYPEHTOB C PbIHKA / U3 LIeNOYKN CO3[aHMUA CTOMMOCTM KOMMaHum,
Nno cpaBHeHUIo € Apyrumu 10 u3aMeHeHnsAMU, B JaHHOM CJly4ae pecrnoHAeHTbl ropasfo Yale coobLanu, 4To ux
KOMIMaHUM He CMOrn OTpearnpoBaTb Ha USMEHEHMe.

** Hanpumep, NOBbILEHHOEe BHUMaHKE K 340pOBbIO/TUrUEHE.

Camble cepbesHble UBMEHEHWS, CKOPEee BCEro, COXPaHATCH B A0SITOCPOYHOM NEPCNEKTUBE: CPeaU HUX — POCT yAarieHHOM 3aHATOCTH,
MOBLILUEHHOE BHUMAHWE K rMrueHe u 6e3onacHoCTH 340p0oBbA (Kak HoBas NOTPeOHOCTb KITMEHTOB), UBMEHEHUA B LieNoyYKax NoCcTaBoK,



6e30MacHOCTb AaHHbIX M YCKOPEHHBbIM Nepexod K 06nayHbIM TEXHOMOMUAM.

HekoTopble aMeHeHUa ByayT BpEMEHHbLIMU, BCE 3aBUCUT OT PeHTabeNbHOCTH, NperMyLecTBa aAna 6usHeca U cnocoOHOCTH
yAOBNETBOPATL NOTPEOHOCTH KITMEHTOB. Hanpumep, nHBecTUL MU B 6€30NacHOCTb AaHHbIX U UCKYCCTBEHHbIW MHTEN/IEKT ceroaHa
NMOMOratoT NO3ULMOHUPOBATb OPraHM3aLmMu fyylle, Yem 10 Kpusuca.

«Tarke KOMNaHUAM He0BX0AUMO ObiTb FOTOBLIMU K KOHDMKTY LMPPOBLIX KAHANOB NPOAaX N0 MEPE UX pocTax», — NpeaynpexaaeTt
PavaH Maenoscku. Cneunanuctel McKinsey yxe 3adpukcupoBanu, 4To ObICTPbI Nepexoa K OHManH-B3aMMOAENCTBUIO C KITMEHTaMM
MOXET NPUBECTH K HEOXMAAHHBIM NPOTUBOPEUYMAM B NPOLIECCE: KOHKYPEHLUM NpW pacnpeaeneHun notpedutenei no kaHanam,
KOHKYpPEHLMM 3a NoTpebuTens, a Tawke 0TCYTCTBUE YETKO ONpesienieHHOro GyHKunoHana B pabore.



CAMbBIE CEPbE3HbIE U3BMEHEHUA, NMPOU3OLLELLWLIUE BO BPEMA
KPU3UCA, UMEIOT TAK)XXE CAMYIO BbICOKYIO BEPOATHOCTDb
COXPAHUTBCA B NEPNOA BOCCTAHOBJIEHUA SKOHOMMUKM.

[lonsa pecnoHAeHToB, %

MN3meHeHKe Bonee akTnBHaA YeBenuueHue CmeHa KBanudukauwmsa
noTpebHOCTel UK Murpaums pacxofoB Ha OTBETCTBEHHbIX 32 LOMNONHUTENbHbIX
OXWAAHUH aKTMBOB B 0611aK0 obecneyeHue [OCTaBKy Ha NnocTaBLLMKOB ANA
K/IMEHTOB* 6e30MacHoOCTH «MOCAefHEen Mune» pe3epBUpOBaHUA
JaHHbIX B OTpacneBou KaHanoe B
Lienoyke cosfjaHua  LIenoYKe NocTaBoK
CTOMMOCTU***
Pacwupenwue PocT knueHTCKOrO Pacwwupenue Pacwupenve Pacwupenne
AUCTaHLWNOHHOW W crnpoca Ha MCMOb30BaHUS MCMONb30BaHUA MPaKTUKK
(vnu) coBMecTHON OHNAaRH-MOKYMKKU U nepefoBbIX nepefoBbIx HWapLLOPWHra 1
paboThl (unu) cepBucsl TeXHoNorni** g TEXHONOTUN B (Mnn) MHCOpCHHTa
NpOWM3BOACTBE npouecce NpUHATUSNA

6U3HEC-PeLLeHNI

OpraHusaunu, B
KOTOpPbIX

NpoMCXoAMT 63 93 34 62 37 37 20 21 21 15

yKasaHHoe
U3MeHeHue, %

53 53 g

62
54 94
49 49 48
41
CUMTaloT, YTO
ZO?DEIHH:TMCH, %
CuuTaloT, uTo
E——— 18
27 27 27 30 28 31
35

35

MprmeuaHue: 6e3 yueTa PECNOHAEHTOB, OTBETUBLLUX «He 3HAK», <HEMPUMEHWUMO» UM <U3MEHEHWE OTYACTH COXPaHUTCS>.
* HanpuMmep, NOBbILLEHHOE BHUMaHWE K TUTUEHE.

** Hanpumep, aBTOMaTM3aLus, MCKYCCTBEHHbI MHTENNeKT W YrNy6neHHasa aHanuTuKa.

*** Hanpumep, apyras GpuHanbHas To4Ka CONPUKOCHOBEHUSA C KOHEYHBIMU MOJIb30BaTeNIfMU.

KoHuenuua ana B2B



Manaemua COVID-19 ctana naeansHbiM WTOpMOM B B2B-cermveHTe, rae 6usHec-B3anmoaencTeme tenepb TpedyeTt CKOPOCTH U
TOYHOCTH, a Tarke LUMdpoBbIX GopMaToB U Touek conpukocHoBeHua (https://www.mckinsey.com/business-functions/marketing-and-
sales/our-insights/the-secret-to-making-it-in-the-digital-sales-world) ¢ knneHToM. MHOrMe KOMNaHuM yxxe nepecmMoTpeny CBou MOAENN
NPOAaX, KPU3UC yCKOpU TpaHchopMaumio. «CuTyauuna y NpoaaBLOB KapaAWHanbHO U3MeHUNAch: ObiCTpan peakymsa Ha U3MEHEHWS,
yAaneHHble KOHTaKTbl U LMdpoBoe 06LLeHMe CTann HeoOX0AMMOCTbIO B YLUEALLIEM rofly», — KOHCTaTUpyHoT akcnepTbl McKinsey.

BOCEMb U3 JECATU JIMAEPOB B2B TOBOPAT, YUTO MYJIbTUKAHAJIBHOCTbL CTOJb XXE UJTN BOJIEE
SOPEKTMBHA, HEM TPAAMLIMOHHbBIE METO/lbl TOPIOBJ1N. YACIIO NPUBEPXEHLIEB 3TOIMO MHEHWUA PE3KO
BO3POC/10 3A NMOCNEAHUN IOf — C 54% B HAYAJE MAHOEMWUM [0 83% B ®EBPAJIE 2021 FTOJA

B oTBeT Ha U3MeHeHWe oBpasa MbILUIeHWA NOKynaTenen ToproBble opraHusaymu ctanu 6onee rubkumu. Agile ctan oCHOBOIM HOBbIX
MeToA0B padoThl, KOTOPbLIE NO3BONUIM CO3AaTb HOBYHO OMNepaLMOHHY MOAEeNb, MOCTPOEHHYH BOKPYT KIMEHTA U NOAAEPXKUBAEMYHO
npaBuUbHLIMKW NPOLECCamMu M yrnpaBieHUEM.

CTpemuTenbHbl TeMn paboTbl U AMHAMUKA NPoLeccoB TPeByoT cTabuibHbIX MHCTPYMEHTOB, 06ecrneunBaroLLnx CTPYKTYPY, B pamMKax
KOTOpoW rmbkue KomaHabl MoryT padoTtaTtb ObICTPO U 3 PEKTUBHO. Ha cMeHy OKPU3UCHOro NpMMeHeHWs TakTuku agile doing a scrum
(nocrneaoBaTenbHblE CMPUHTBI, LIEeNbHo KOTOPbLIX ABMAETCA Ha KaXXAO0M dTane NpeAcTaBUTb KITMEHTY NydllnMii cnocod B3aMMoencTBua B
KOPOTKME CPOKM) npuLuna being agile (rmbkocTb B Npouecce, Ha BCex aTanax B3auMoAeUCTBUA C KITMEHTOM U Mexay KoMaHAamM): ObIiTb
cTabunbHbIM, HO NPY 3TOM CO3ZlaBaTb BCE HOBbIE anropuTMbl NPOAAX, KOTOPbLIE B pesynbTaTe NpUMBOAAT K POCTY.

OaHako, Kak yctaHoBuu B xoae uccnenosanua akcneptol McKinsey (Two ingredients for successful B2B sales: Agility and stability
(https://www.mckinsey.com/business-functions/marketing-and-sales/our-insights/two-ingredients-for-successful-b2b-sales-agility-and-
stability)), ocBoeH1e TpaanLMOHHbIX CNocoB0B COBEPLUEHHBLIX NPOAAXK HE 03HAYaEeT, YTo KomaHaa ByaeT rmbkoi. N3yyeHune onbiTa
rnobanbHbIX KOMNaHWi NoKasasno, 4To, Noka MeCTHbIe OTAesbl NPOAAX YyCTaHABNMBAIM YETKVWE M AeTanu3npoBaHHble Lenu, a busHec-
noapaszaeneHus ronoBHOro opuca yaenanv npMopuTeTHoe BHUMaHUe ApyruMm CerMeHTam v BHeAPAnu MHHoBaLMK 6e3 yyacTus
MECTHOrO pPbiHKa, CHOPMYIMPOBaThL LLEHHOCTHOE NPEASIOXKEHUE, OPUEHTUPOBAHHOE Ha KITMEHTA, B HY)XHbI€ CPOKM OblNo HEBO3MOXHO. K
MOMEHTY KOHCONMAALMM BCEX PECYPCOB KITUEHTbI Y)XKE YXOANNHN.

OcHoBblBasCb Ha npoBeaeHHbIx B 2020 roay MHTepBbo M Boratom onbiTe McKinsey no cosaaHuto rubkux opraHusaLum
(https://'www.mckinsey.com/business-functions/organization/our-insights/the-five-trademarks-of-agile-organizations), uccneaosarenu
00OHapYXMNu, 4TO NyYLLYO NPaKTUKY Npoaax B B2B AeMOHCTpUPYHOT NATb (GaKTOpOoB:

. 06LLEee CTpeMNEHNE BCEW KOMMAHUM K CO3AAHMIO NTyYLLIMX anropuTMOB NPOAAX;

« CETb «YMOSIHOMOYEHHbIX» OTAENOB NPOAAX HAa MecTax (C NOAAEPKKOW LMPPOBLIX CEPBUCOB);

« BbICTPbLIE NPOM3BOACTBEHHbIE PELLEHWS U UX MOALEPKKA B AMHAMMKE;

« MOTMBaUWA (B AONTOCPOYHOM NEPCneKTMBE) NOAEN ANA PasBUTUA BO3MOXHOCTEN NPOAaX, OPUEHTUPOBAHHBIX Ha KITMEHTA;
« TEXHOJIOTMM HOBOTO MOKOSIEHMS.

Ocobyto ponb akcnepTbl McKinsey 0TBoAAT BTOPOMY NPU3HAKY — CETU «yMNOSIHOMOYEHHbIX» OTAENOB NPOAAX HA MecTax,
NoAAEPXKUBAEMbIX LUDPOBLIMU CEPBUCAMM.

B nx paéoqee none exoAAT paéoTa C KNKYeBbIMU KITMEeHTaMn, BHYTPEHHUMKU oTAelaMUn NMPOoJ4aXK KOMMNaHUM 1 MexaHM3mMamu
SﬂeKTpOHHOVI KOMMeEPLUHH.

B MOCNEAHUE AECATUNETHNA JOXOAHOCTb ®OHAOBOIO PbIHKA OBECMNEYNBATIM LIMPPOBBLIE KOMIMAHWN,
A B BYZYLWEM TAKYIO POJ1b MOT'YT CbIl'PATb KOMMNAHWWN, PABOTAIOLLUME C 3KOJ1OIMHECKKN YHACTBIMU
TEXHOJIOT'MAMH



https://www.mckinsey.com/business-functions/marketing-and-sales/our-insights/the-secret-to-making-it-in-the-digital-sales-world
https://www.mckinsey.com/business-functions/marketing-and-sales/our-insights/two-ingredients-for-successful-b2b-sales-agility-and-stability
https://www.mckinsey.com/business-functions/organization/our-insights/the-five-trademarks-of-agile-organizations

HoBbiM kKOMaHAam no pa60Te C KnoYeBbIMU KITMEeHTaMMn NMponnucbiBarOT CBOM CMUCOK KOHTpPareHToB B onpeaeneHHOM CeKTope. OHu

B coctaB koMaHAbl Takke BXOAAT NpeAaHHble CBOEMY Aeny CneuuanucTbl, KoTopble NpeanaraT HeoOxoAUMble OnepaLUoHHbIE UITn
MHDOPMALMOHHbIE 3HAHUA Yepes NIYHOE B3aUMOAENCTBUE, aKLEHTUPYIOT aHanMTukn McKinsey. JIMuHbI KOHTaKT HeobxoaWM, Koraa
KIIMEHT ucyepnan uHdopmMaLmnio, A0CTYNHYO eMy B LMPPOBbLIX KaHanax. «[puBneyeHme KIneHTa K Hy)XXHOMY ONbITY HA KOHKPETHOM
aTane npouecca MMeET peLuatoLLee 3HaYeHe AnA ycnexa B 6U3Hece», — 0OTMEYatoT 3KCNePThI.

MynbTuKaHanbHaaA cTpaTerna NpoAax npuobdpena akTyanbHOCTb BO BpeMA Kpuauca u ByaeTt Heobxoanma B Oyayliem. 3a nocneaHue
Tpu roga xenaHve kimeHToB B2B pasroBapvBaTth C TOProBbIM NPEACTaBUTENIEM YMEHBLLUMOCH BABOE, M 60nee NonoBvHbI
nokynaTenen npeanoyvMtaroT oHnanH-kaHansl (When B2B buyers want to go digital — and when they don’t). MccneaosaHua nokasanu
(https://www.mckinsey.com/business-functions/marketing-and-sales/our-insights/omnichannel-in-b2b-sales-the-new-normal-in-a-year-
that-has-been-anything-but?cid=eml-web): cetuac Bocemb 13 aecaT nuaepos B2B yBepeHbl, 4TO My/IbTUKAHANIBHOCTb CTOJb XE UK
6onee apPeKTUBHA, YEM TPAAWLMOHHBIE METOALI TOProBNKU. YMCNOo NpUBEPXKEHLEB 3TOF0 MHEHUA PE3KO BO3POCIIO 3a NOCNEAHUI rof
— ¢ 54% B Hauane nangemuun Ao 83% B despane 2021 roaa.

Bonee Toro, 83% pykoBoauTenein B2B cuntatoT, Uto MynbTWKaHanbHas ctpaTterna aenaetca 6onee ycrnewwHbiM cnocobom nouncka v
3auTbl HOBOro BM3Heca, Yem TpaaMLUMOHHAA, HECMOTPS Ha BbICOKUE 3aTpaThbl M TPYAHOCTH, CBA3AHHbIE C NPUBEYEHUEM HOBbIX
KITMEHTOB.

lNepcnekTuBa: Tpu meToaa

no6anbHbIi onpoc, NpoBeAeHHbIN cpeaun 6onee yem 2500 pecnoHAEHTOB M3 pasHbIx OTpacnewn, no3sonun akcneptam McKinsey B
BbicTynneHuu Ha Virtual Digital Growth Summit cdopmynupoBaTb Tpu MeToAa pocTa npoaax B Oyayuiem: Selling with Insights
(NpoZaXu ¢ NOMOLLbIO aHaNMMTUKK AaHHbIX), Selling with Agility (npoaaxa ¢ nomoLbto rbkux LnudpoBbix peleHnid) u Selling with
Talent (coBepLueHCTBYA, @ 3aTeM NPUMEHAA HOBblE U UMEIOLLMECA KOMNETEHUMN MeHekepoB). Popmyna ycnexa B TOM, YTO BCe TPU
MeToza HeoBX0AMMO CoBMeELLaTh.

B Selling with Insights ungppoBas aHanuTUKa cTaHOBUTCA 00A3aTeNbHOW. DTO NOATBEPXKAAET POCT KOSTMYECTBA aHaTMTUUECKUX
KOMMaHWi — 3a nocrneaHue 5 net ux Konu4yecTBo yBenuuunocb Ha 50%. OnpolueHHble McKinsey komnaHuu coobLmnu, 4to
WHBECTUL MK B aHANUTUKY CTUMYIIMPYIOT POCT NPOAAX, a TaKKe aHanu3 AaHHbIX NO3BONAET NPOrHO3MPOoBaTh LieHooOpa3oBaHWe U
nepepacnpenenaTb Pecypchbl C y4eTOM BOSMOXHOCTEMN.


https://www.mckinsey.com/business-functions/marketing-and-sales/our-insights/omnichannel-in-b2b-sales-the-new-normal-in-a-year-that-has-been-anything-but?cid=eml-web

HACKOJIbKO 3®®EKTUBHO BALLA OPTAHU3ALIUA
UCMNOJIb3YET LLIU®POBbIE MUHCTPYMEHTbBI U HABBIKWU AJ1A
NOAAEPXXKU NOAPA3SAENEHUAN NMPOOAXK?

KonnyecTtBo pecnoHaeHToB — 2483, % KOMNaHU#

A6contoTHO/yMepeHHO 3(PHEKTUBHO
Bl Otyactn achpeKTMBHO/HEIPDEKTUBHO
Bl A6contoTHO/YMEPEHHO HeaP(HeKTUBHO

CHmxeHne nnn < 1% 1-5% 6—-10% >10%

MegneHHO pacTyLime KOMMNaHWUK BbicTpopacTyLLMe KOMMaHUK

Selling with Agility: npoaaxa ¢ nomMoLLbo LMPPOBLIX peLleHuit ctana 6onee pacnpoctpaHeHHoM Bo Bcex oTpacnax. C 2015 roaa Takon
crnoco6 nokasan ABOWHOM pocT. BbicTpo pacTyume komnanum (83%) B LenomM 6onee 3 PEeKTUBHbI NpK NpoJaxe peLleHuin. OHu
MCMONb3YHOT AaHHbIE ANA NOMyYeHus HpopMaLmu 0 Npoaaxax, B TO BPeMA KaK «MeAneHHble» 60rbLue cocpeioTaunBaroTes Ha
“3MepeHum BelpaboTku (MX pocT paBeH 65%).

BbICTPO pacTyLyne KOMNaHUK TaKKe AEMOHCTPUPYHOT NPEUMYLLECTBO, CBA3AHHOE C 6onee CUnbHLIM LUOPOBBIM U MHOFOKAHANbHLIM
NPUCYTCTBMEM 3a CYET UHBECTULMI B BUPTYarbHbIe BOSMOXHOCTH NPOAAX.



HACKOJIbKO 3®®EKTUBHO B LIEJIOM BALLA OPFTAHU3ALIUA
UCMOJIb3YET AHAJIUTUKY AN NPUHATUA PELLEHUN?

KonnyectBo pecrnoHaeHToB — 2483, % KoMnaHumn

A6CONTHO/YyMepeHHO 3(PHEeKTUBHO
Bl OtyacTu adhpekTMBHO/HEaPDEKTUBHO
Bl A6CONTHO/YMEpeHHO HeahPEeKTUBHO

CHmxeHne nnn < 1% 1-5% 6—-10% >10%

MegneHHO pacTyLime KOMMNaHWUK BbicTpopacTyLLMe KOMMaHUK

Selling with Talent nokasbiBaeT pesynbTaTthl, CBA3AHHbLIE C MOCTOAHHBIM PACLUMPEHMEM KOMMETEHUMA MEHEDKEPOB N0 NPoAaKaM U
TOProBbIX MPeACcTaBUTENEN. Takke 3TO BOSMOXHOCTb NMPUBIEKATb SKCMEPTOB C YHUKANbHBIM OTpacieBbIM ONbITOM. [porpamMmel
06y4yeHus HanpaBneHbl Ha U3yYeHMe CUIbHbBIX MPAKTUK B chepe padoTbl U HanpaBneHWin pasBUTHs.

BbicTpopacTyLyMe NpousBoAMTENM NPEYCNEBAT U 3ECh: CKa3blBAeTCA YCMEX B HaBblKax NeperoBopoB, MOCTPOEHUU OTHOLLEHUI U
TOProBbIX CETEN, a TAKKE B MOHUMaHWK NOTPEBHOCTEN KITMEHTOB.



PA3PABATbIBAET JI1 BALLA KOMIMAHUA
CNEUNANTN3NPOBAHHDBIE MPOIrPAMMbI OBYHEHUA A4
OTAENA NMPOAAX C YHETOM CYLECTBYIOLWUX CUJIbHbIX
NMPAKTUK U HAMPABJIEHUU PA3BUTUA?

KonnyecTtBo pecnoHaeHToB — 2483, % KoMNaHUi

Bcerpa B NHorpa B Hukorpa

CHmxeHne nnn < 1% 1-5% 6—-10% >10%

MegneHHO pacTyLime KOMMNaHWUK BbicTpopacTyLLMe KOMMaHUK

B ananuTtuueckoin ctatbe Digital strategy in a time of crisis (https://www.mckinsey.com/business-functions/mckinsey-digital/our-
insights/digital-strategy-in-a-time-of-crisis) akcnepTbl McKinsey oTMeuatoT: B UCTOPMM YenoBeyecTBa 4acTo ObiBasno, YTo Benmyanllmne
YPOKM M3BNEKAOTCA MMEHHO BO BPEMEHA PaspyLUMTENbHbIX KOU3MCoB. KoMnaHuu, KoTopble YMEKOT pearnpoBaTb OAHOBPEMEHHO U Ha
KPUTUYECKME, U HA NOBCEAHEBHbIE 3a4a4M U peLllaTb UX, NOy4atoT YHUKaNbHbIA ONbIT, KOTOPbIN YCUIUT NO3ULUK HA PbIHKE U MOMOXET
obecneunTb ycToumsoe Byaylee.

MCKINSEY GLOBAL INSTITUTE: 20% COTPYAHWKOB B MUPE MOI'YT PABOTATb BHE O®PUCA, HE TEPAHA
SOPEKTMBHOCTHU

Barnaa B 6yayuee

BonbLyto yactb 2020 roaa KOMNaHuM cTapanmcb NPUCNOCOOMTLECA K Ype3BblYanHbIM 00CTOATENBCTBAM, HO NMO-HACTOALLEMY
nepexoaHbIM JOSKeH cTatb AnA Hux 2021 roa. Mbl BCTYNWM B HETO C NMOHUMAaHWEM, YTO A0MKHLI GopMUpoBaTh OyayLlee U MUp B HEM
y)xe He OByeT TakvMM, KakMM OH Bbin Ao naHaeMuu. Kakve xe TeHaeHuun ByayT onpeaenaTb HOBYKO PeasibHOCTb, KaK OHM MOBMMAOT Ha
pasBUTME MUPOBON BKOHOMUKM, KaK U3MEHAT BU3HeC M 06LLecTBO?

Hapewnpa Ha nyJwee

Mnob6anbHbln onpoc McKinsey (https://www.mckinsey.com/featured-insights/leadership/the-next-normal-arrives-trends-that-will-define-
2021-and-beyond), koTopblt oxBaTun 1382 yyacTHMKa M3 KOMMaHWK pasHOro YpoBHA, pasHbIX PEFMOHOB U OTpacsien, nokasan, 4to
npeacTaeuTenu 6usHeca cMoOTpAT B ByayLlee BeCbMa ONTUMUCTUYHO. 63% pecnoHAEHTOB NpeanonaratoT, YTo Yepes nonroaa


https://www.mckinsey.com/business-functions/mckinsey-digital/our-insights/digital-strategy-in-a-time-of-crisis
https://www.mckinsey.com/featured-insights/leadership/the-next-normal-arrives-trends-that-will-define-2021-and-beyond

OKOHOMMWYECKME YCITOBUA B UX CTpaHax ynydwartcea. bonee Toro, 3a MMHyBLLWE TpU roJia pecnoHAeHThl BriepBble AEMOHCTPUPYIOT
YBEPEHHOCTb, YTO TEMIMbI POCTA MUPOBOM 3KOHOMMKM YBENMYATCA: NOA0OHbLIE OLEHKM BbiCKasanu 68% OMpPOLLEHHbIX.

OxuBneHuve B I10Tp86HEHI4M

CyZana no onbITy NpeablayLMX SKOHOMUYECKUX CnaaoB, BMecTe ¢ pocTom 6esonacHocTu B xoae 60pb0Obl ¢ naHaemuen byaet
BO3BpaLlaTbCcA AoBepue NnoTpeduTenen, a C HUM poCT PacxoA0B U HeYAOBIETBOPEHHOrO cnpoca. OTiiMune B TOM, YTO BO BPEMS
TEKyLLero Kpusuca ocobeHHo noctpasana chepa ycnyr. Haaexay scenset npumep Kutaa: 6yayuv nepBoi CTpaHoi, nocTpasaBLuen
OT NaHAEMUU, OH TaKKe NepBbIM U3 Hee Bbilwen. CeroaHa KuTanckue NnoTpedbutenu TpaTaT NPUMEPHO CTOJIBKO XKe U BeayT cebA TaK xe,
KaKk 1 B AJOKPU3UCHbIE BpeMeHa (MCKtoYeHne — cdepa MexayHapoaHbIX aBManepeneToB), oTMevaroT akecnepTol McKinsey.

Hackonbko BbICTPO BEpHETCA YBEPEHHOCTL NOTPeOUTENEN, BONPOC OTKPLITHIA U 3aBUCUT OT CTPaHHbI.
BonHa npeanpuHMmMaTenbCcTBa

KonoccanbHbli pocT, KOTOpbIM HabntoaaeTca B LMPPOBOM chepe, — OT OHNaMH-00CYKUBAHWMA [0 MALLMHHOIO 00y4YeHna ana
ynyuLLEeHUA onepaunin — OTKpbIBAET NPOCTOP ANA U300peTeHnin u npeanpuHumatensctea. Toneko B Il keaptane 2020 roaa B CLUA
3aperncTpmpoBaHo cBbile 1,5 MiH HOBbIX BU3HEC-NPUINIOXEHUI — NOYTM BABOE Bonblue, Yem 3a ToT xe nepuoa B 2019 roay. Bo
®paHuumM B OKTAGPE 3aperncTpmMpoBaHO 84 ThiC. HOBLIX BU3HEC-CTPYKTYP — TAKOro He Oblno 3a BCHO UCTOPMIO. YMCO HOBbIX
NPeAnpPUATUI N0 CPaBHEHMIO C NPOLLMbLIMK rofamuy pacteT B 'epmanuu, AnoHnn n Benvkobputanun. Sxcneptusa McKinsey noka He
3aTpoHyna aToT acnekt B Poccuu, Ho PaiaH MaBnoBcky nonaraet, 4To AMHAMKUKA MNOABIEHWA HOBbLIX NPEANPUATUI B CTpaHe
CYLLECTBEHHO OT/IMYAETCA OT aHa/IOMMYHbIX NPOLECCOB B €BPOMNENCKUX rocyAapcTBax.

Mo aaHHbIM ®enepanbHon Hanorosow cnyxoObl, Ha 10 aexkabpa 2020 roaa B Poccun YUCNEHHOCTb MUKPO-, MarbiX U CPeaHUX
npeanpuATuit coctasuna 5,7 mnH. Mecauem paHee ux 6110 5,6 MnH. Mo MToram nepeoi BoMHbI NaHAEMWUU KONTMYECTBO CYOHEKTOB
MCI1 cunbHO COKPaTMNOCh, U BOCCTAHOBIEHUE MAET OYEHb MEASIEHHO.

U3meHeHUA noKynateJsyibCKOro noeeaeHuA

Mpoaaxwu TpebyroT HOBbIX HABLIKOB, OU3HeC-MoZenen u Mmoaenen LeHoobpasoBaHus. Mokynkvu B MHTEpHETE CeroHa pacnpocTpaHeHbl
NpaKTUYEeCKU NOBCEMECTHO Aaxe B Tex cTpaHax, rae Ao kpusuca COVID-19 oTHOLEHME K 3NEKTPOHHOW KOMMepPL MK Bblno
HacTOpPOXeHHbIM. [NoTpebuTenu NnepexolaT B OHNAMH, U, 4TOObI 3aBOEBaTb UX BHUMAHWE U NOANBHOCTb, KOMNaHWAM NpuaeTca
cAenarb TO e camoe.

63% PECIMNOHAEHTOB MNPEAMONATAKOT, YTO YEPES MNMOJITOAA SKOHOMHUYECKHUE YCJTOBUA B UX CTPAHAX
YJTYHLLIATCAH

Uuayctpua 4.0

Ponb TexHonorui B xusHu u 6usHece Byaet pactu. MHorve pykoBoAMTENU COOBLLMUIU, YTO UX OpraHn3aLmMu NpoaBuHynuce B 20-25
pas BbICTpee, YeM NNaHUPOBaNoOCh, B UCMONb3oBaHUM I T-uHCTpyMeHTOB. Koraa-To TpeboBanock He MeHee AecATUNeTUs, 4Tobbl
PEBONOLMOHHANA TEXHONOrMA npespaTthiack U3 nodonbITHON HOBUHKU B (pakTop Npou3BoAnTENbHOCTH. MNaHaemMua B pasbl yckopuna
3TOT Nepexoa And UCKYCCTBEHHOro MHTENEKTa U LMdpoBu3aumu, 1 Ternepb NpeanpuaTUamM NPeACTOUT MHCTUTYLMOHaNU3aLmna aTux
N3MEHEHUN.

MepebanaHcMpoBKa NOCTaBOK

K 2025 roay MOXeT M3MEHUTLCA [0 YeTBEPTM MUPOBOro SKCnopTa ToBapos. [laHaemMuA BoiABMIA YASBUMOCTHU B LieroYKax NocTaBokK:
c6ou Ha 0AHOM NPEeAnPUATAM MO NOBMUATL HA BCE NMPOM3BOACTBO. AHANM3 TakMX CUTyaLuid MOMOr PYKOBOAMTENAM 0CO3HaTh!
noAoBHbIe MHUMAEHTLI NPEACKa3yeMbl U HYXAAKTCA B YNpaBieHny, a NPUYMHOM UX 3a4acTyto CTaHOBMTCA HEOCBEAOMIIEHHOCTb O
NPOMCXOAALLEM Ha HUXHUX YPOBHAX LienoyeK noctaBoK. U3MEeHUTb CUTyaLUio MOMOXET pasBUTUE UCKYCCTBEHHOIO MHTENEKTa U
aHarNMTUKN AaHHbIX.

Pa3BuUTHE TPYAOBbLIX PECYpCcoB



Bo Bpemsa naHaeMuu K yaaneHHon pabote nepeLusiv AeCATKU MUTTTMOHOB COTPYAHUKOB — CTOSMb MacLUTAOHble M3MEHEHUA B TPYAOBOW
cdepe crnyyaroTca pas B HECKONbKO MOKOMEHMUH. OTO cTano BO3MOXHbIM 6narofapa AOCTUXEHUAM B 06n1acTi asToMatusaumm 1
unopposusaumu. Mo aaHHbIM McKinsey Global Institute, 20% coTpyaHWKOB B MMpe MoryT paboTaTtbk BHE oguca, He Tepas
appekTnBHOCTM. OaHaKO Takoe nepepacnpeaeneHune pabouei cunbl TpedyeT peLleHns AByX BaxHbIx npobnem. Bo-nepBbix,
KOMMaHWAM NPeACTOUT NEPEOCMbICTIUTL Posib odpuca B BU3HECE U KOPNOPATUBHOW KyNbType, a TaKkke COBEPLUEHCTBOBATbL €ro paau
COOTBETCTBUA HOBbIM TpeBoBaHWAM Be3onacHoCTU. Bo-BTOpbIX, NepcoHany NnpeAcToMT ajanTauua K yCrnoBuaM aBToMaTmaalmm 1
uMdpoBM3aLmm, YTO NoapasymeBaeT NepernoaroToBKy, NOBbILIEHUE KBaNUUKALUK U OCBOEHUE KyNbTypPbl HEMPEPLIBHOrO 00y4YeHus.

H906XOAMM blé UIBMEeHeHUA

CtpemutenbHan paspabdoTka BakunH npotue SARS-CoV-2 npoaeMoHcTpupoBasna noteHumnan MeaMyMHCKUX MHHOBaL Ui, a Takke
camov B1ONOrMYecKomn PEBONOLMUM, KOTOPanA BbIXOAWUT AANEKO 3a PaMKK 340p0BbA. BUonornyecknum nytem TeopeTuyeckn MoxeT ObiTb
npousseaeHo A0 60% PpU3MUECKMX PECYPCOB, MOCTYNAIOLLMX B MUPOBYHO 3KOHOMMUKY: pedb MAET O CEMbCKOM XO3AWCTBE, SHEPIUU U
CblpbEBbLIX MaTepuanax.

OnbIT NaHAEMWU MOXET yKasaTb NyTb K CO34aHUI0 60nee CUIbHBIX CUCTEM 3PaBOOXPAHEHNSA, ECIIU YCUIUA NPABUTENbCTB BO BCEM
Mupe 6yayT AanbHOBUAHBLIMU, C YNIOPOM Ha NpeBpaLleHre 60nesHEHHbIX YPOKOB B 3 GeKTUBHbIE AeicTBUA. [propuTeTHOM 3asayeit
ZOMKHO ObITb MOBLILLEHWE YPOBHA NMOArOTOBKM K CrieAytoLLei NnaHaAeMu1, MHBECTULMK B NPODUNAKTUKY U BOSMOXHOCTH
00LLeCTBEHHOr0 34paBooXpaHeHus. PaBoToaaTenam npeacTouT cosaatb Bonee 340poByH0 pabouyto cpeay M HayuuTbCa 3P PEKTUBHO
WHBECTMPOBAThL B 310POBbE COTPYAHUKOB.

INMioau ycTanu oT 3aKpbIThbiX rpaHuL 1, 6e3ycnoBHO, 3axX0TAT BO30OHOBUTL NOE3AKMU paau OTAbIXa U NPUKITHOYEHUIE. A BOT B chepe
AenoBbIX NOE30K, BOSMOXHO, rPAAYT AONTOCPOYHbIE CTPYKTYPHbIE M3MEHeHUA. OnbIT NaHAeMUK NoKasas, Kak 9 GEKTUBHO MOXHO
MCNONb30BaTb TEXHOMOMMK ANf PELLEHWs AeMOBbIX BONPOCOB, NPOBEAEHWs KOHEPEHLUIA 1 T.4. Kpome Toro, komnaxuu 6yayTt
CTaskMBaTtbCA C SKOHOMUYECKUMMU OrpaHUyYEeHUAMU, KOTOPbIE 3aCTaBAT NepecMOoTPEeTb TpaThl HA MEXAYHAPOAHbLIE MOE3KU.
MeHemxepbl OXXMAAOT, YTO pacxoabl Ha AenoBble noesaky B 2021 roay 6yayT BABOe MeHbLue, yeM B 2019 roay.

«3eneHana» 3KOHOMMUKaA

Heo6x0aMMOCTb 3KOMOrMyYecKon yCTOMUMBOCTHU NpUsHaeTcA Bo BceM Mupe. CTpaHbl MHBECTUPYIOT B «3€/1EHYH0» SHEPIUto 1
npeaoTBpaLleH1e U3MeHeHUA KnumaTa, YCTOMUYMBLIM pasBuTHEM 03aB0ueHbl MHBECTOPbI, U MPEeANPUATUAM HEOOXO0AMMO NPUHATL
Mepbl ANA OrpaHUYeHNA CBOMX KITMMATUYECKUX PUCKOB. B nocneaHne aecATMneTna AOXOAHOCTb POHAOBOMO pPbiHKA 0Becneynsany
LUMdpPOBLIE KOMNaHUH, a B ByayLlem Takyr posib MOryT ChirpaTh KOMNaHuu, paBoTatoLme C AKONOrMUYECKU YUCTBIMU TEXHONMOTUAMM.

«Ham eLle npeacTouT uccrnenoBatb GaKTopbl, KOTOPbLIE OKaXKYT BIIMAHME HA SKOHOMMYECKoe M couyunanbHoe Byayllee Poccuu, HO Mbl
yBEpPEHbI, YTO BbILLENEPEYNCTIEHHBIE TEHAEHL MW UMEIOT LUMPOKUIK PE30HAHC BO BCEM MUpe, U PoccuA He ucknrodeHue. MNMepexoa
CTpaHbl K «3€/1€HON» SKOHOMUKE MOXET MATU TEMMAMU, OTAIMYHBIMKU OT MUPOBLIX. HO B LEeIOM posib NPOYUX UCTOUHUKOB U3MEHEHW
aKkTyanbHa u ana Poccuun», — 3akntovaeT PaiaH aBnoBscky.
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